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FOR IMMEDIATE RELEASE

Hyperactive Communications lives by the philosophy of “Givers Gain”

Friday, November 07, 2008, Mississauga, ON –  The 10th Annual Business Network International (BNI) Notable Networker Awards Gala, held Thursday evening honoured Angie Anderson, Business Development Manager for Mississauga-based Hyperactive Communications. Anderson won the most Notable Networker award.

“Our BNI Notable Networker award winners represent the best of the best networkers in Mississauga,” says Christel Wintels, BNI Golden Horseshoe Executive Director. “They are professional business people who support others in achieving success and by doing so, that success comes back to them. They demonstrate that ‘what goes around comes around.’” 

The most Notable Networkers are nominated by their fellow BNI members. The criteria for the award covers participation in the referral network, quality of referrals passed, number of guests brought to the meeting, overall contribution to the chapter, always early, positive attitude, organizes social events for the group and is a consistent example of “Givers Gain.”

“I don’t remember a time that I wasn’t connecting people with one another,” says Angie Anderson. “I enjoy the opportunity of helping someone by finding the expert to address their problem - and introducing them.  Sometimes I (or Hyperactive Communications) am the expert and sometimes it’s my chapter members.”
Anderson is a master networker, living her social and business life with the BNI philosphy of “givers gain.”  She uses all her networks and contacts to assist her clients and chapter members with customer referrals, lead generation, supplier referrals or merely making introductions.

“Angie makes a significant contribution in terms of referrals to chapter members and bringing guests to meetings that clearly demonstrates the true spirit of BNI,” says Dave Lebert, Franchise Owner of Sandler Training and current President of the Corporate Alliance chapter about her award. 
The Corporate Alliance Chapter is slightly different from many BNI chapters, as it is focused on Business-to-Business referrals.  The chapter brings together strategic partners in a structured networking program with each business having its own specific category.  The chapter, which meets at Pallett Valo LLP weekly, currently has 14 members who have a minimum of 10 years experience in their industry, are dealing primarily with companies that do more than $5 million in annual revenue, and are focused in business-to-business products and services.

BNI is the world’s largest business referral network with more than 105,000 members in 40 countries who meet weekly to exchange referrals. Mississauga currently has 250 members with eight traditional BNI chapters and two Business-to-Business focused chapters. For more information on becoming a BNI member please go to www.bnicanada.ca.

Hyperactive Communications develops results-oriented marketing programs to help companies increase sales and retain clients. The company develops and executives campaigns that serve the needs of companies selling their products and services to other businesses. For more information, visit www.gethyperactive.com. 
For further information: 
Shawna Thibodeau, Hyperactive / 905-278-5500 x226 / sthibodeau@gethyperactive.com
